
First of the month - Neighbourhood Watch

Middle of the Month -  ERE Newsletter

Third week of the Month - Dinner Party Did You Know?

Enright Real Estate Communications Timeline

YOU ARE HERE!

Let’s set the table with looking at April’s statistics. There were 2,135 new listings, 769 sales, 3.2 Months of
Inventory (MOI), an average of 19 Days on Market (DOM), and the average home price in Durham Region landed
at $913,500. Interesting? Sure. Helpful? Not quite yet. Let’s dig in a little deeper.

New listings rose nearly 10% compared to March, showing that Sellers still have the confidence to put their
homes on the market. Meanwhile, Buyers scooped up 98 more homes than they did the month before—also a
sign of growing confidence. With more active Buyers, it helps us understand why Sellers felt comfortable moving
forward.

Since new listings outpaced sales, both MOI and DOM increased slightly. This extra inventory likely played a role
in keeping price growth modest: the average price nudged up just 0.23% month-over-month from $911,396 in
March to $913,500 in April. While this may not be a microscope, it still feels like a magnifying glass, so let’s back
out further.

When we trade our magnifying glass for a drone, we see that the average price in Durham for April 2024 was
$943,840, and in January 2024, it was $894,825. There is some fluctuation, but very consistent for the last 16
months. Let's move to our final perspective and look at things from our satellite.

In the chart above, you’ll see total home sales for each year dating back to
 2015, helping us gauge how 2025 stacks up so far—with 2,284 sales on the 
board. If we focus on at 2015 through 2018 as the last "normal" years before the 
market boom and major policy changes, our current pace is ahead of three out
 of those four years.

Quick historical sidenote: April 2017 marked the introduction of Ontario’s foreign buyer tax. That move cooled
the market and helps explain why today’s numbers compare so favourably to that time.

The market feels steady for both Buyers and Sellers—and that sense of balance holds up nicely when viewed
against the backdrop of the past decade.
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Follow this link to see numbers for your town!  https://enrightrealestate.ca/durham-region-housing-reports

Give me a like, follow, subscribe on my social media channels
https://linktr.ee/enrightrealestate

How can you use this information? 
If you’ve only just started considering a move in 2025, start by grabbing a coffee with me, your
financial advisor and a mortgage broker so that you understand where your strengths and
weaknesses are.
If you were already planning to enter the Market in 2025, let me know as soon as you can, and we
will have a more pointed conversation about next steps and how to achieve your goals.

Please consider clicking the SHARE button when you see my videos/posts on Social Media or send
friends/family directly to my YouTube page for more information https://tinyurl.com/yc52pwp7 !

https://www.facebook.com/EnrightRealEstate
https://www.instagram.com/shanright10/
https://www.linkedin.com/in/shannonenright/
https://enrightrealestate.ca/durham-region-housing-reports
https://linktr.ee/enrightrealestate
https://tinyurl.com/yc52pwp7
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May is when everything starts to bloom — and so should your front yard! Whether you're prepping to sell
or just want to impress the neighbours, curb appeal can make a massive difference. A few smart
updates can turn "meh" into "wow" before buyers even step inside.

Here’s a quick spring curb appeal checklist:

Trim bushes, trees, and overgrown edges

Refresh garden beds with mulch or stone, and some seasonal flowers and potted plants by the
entryway

Clean windows (outside and in)

Touch up peeling trim or front door paint

Swap out tired doormats and house numbers

Replace burnt-out exterior bulbs

Clean out gutters and downspouts

Sweep walkways and porches

Declutter the yard — tuck away tools, toys, and trash bins

And consider a power wash for the driveway and walkways because hey… "A clean driveway won’t sell
your house on its own… but it paves the way!"

This is not intended to solicit anyone currently under contract with a brokerage.

Please consider clicking the SHARE button when you see my videos/posts on Social Media or send
friends/family directly to my YouTube page for more information https://tinyurl.com/yc52pwp7 ! 
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Here is your reward for reading
through 

this month's Newsletter!

https://enrightrealestate.ca/business-partners

https://enrightrealestate.ca/business-partners

